FREEVISION LIMITED

Bring in the Professionals

Experience and expertise comes in no small amount for VINCENT HO,

whose standards of quality are imbued in the company’s work.

fter almost 8 years of
work with a local prop-
erty developer and 10
years with a renowned
consultancy, Vincent
Ho decided it was time
for a change. He sought to create his
own practice that could carry his own
non-compromising, quality driven, and
distinctly professional character. He also
dreamt of a firm that would become a
breeding ground to nurture and cultivate
surveying professionals of quality to
serve society.
Freevision Limited was thus founded
in 2005, with the mission of creating a
unique and united property development
and surveying professional service,
embracing multiple skills and expertise.

End to End

In recent decades, Hong Kong’s prop-
erty market and building industry has
experienced steady to rapid growth, with
immense demand on housing and other
properties, as well as a pressing need for
maintenance and repair of old buildings,
shares Vincent Ho. “There are ample
market opportunities for surveying ser-
vices like ours. Freevision has diversified
services into a wide spectrum spanning
new development services, rehabilitation,
modernization and modification of exist-
ing buildings.”

The company has also pioneered new
professional services for developers and
individual flat buyers such as its indepen-
dent quality checker, advice on sales of
new properties, preparation of building
maintenance manual, etc. It has expand-
ed its professional strength by training
and recruiting more staff to meet rising
market demand.

“Freevision is unique in its pursuit
of real professional services and all-
round knowledge and experience in the
life cycle of a property, development
and building design, and construction

process. We have a substantially high
professional staff ratio among other mar-
ket players,” says Vincent.

“We are used to taking challenges
and have the highest ability to work on
new commissions and tasks which have
resulted in most encouraging results.
This equips us to undertake any new,
complicated mission for which a client
could not find a better choice. We work
a ‘developer-consultant’ approach that
makes us think from a client’s perspec-
tive. Between the client and us, there is
seamless communication and absolute
alignment on most critical decisions.”

Stomping Competition

Vincent Ho has faced severe fee
competition in the market, as well as
difficulties in staff development, but has
maintained the company’s edge through
better quality services — gaining client’s
trust and a favourable reputation — and
through skill and leadership programmes
encouraging best performance from team
members to meet the most stringent
standards.

“We maintain a steady increase in
staff every year to sustain long-term
growth,” says Vincent. “We intend to
expand our services in the new develop-
ment zones in Mainland China such as
the Qianhai Economic Development Area
to capture the rising market triggered
by China’s new ‘One-Belt-One-Road’
economic development strategy.”

Commitment, professionalism,
responsibility, and the steadfast determi-
nation to honour every promise continues
to bring Freevision success, and to the
industry, greater respect. B

For additional information please
visit www.freevision.com.hk



